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About Dayna Wilson

DAYNA WILSON

Realtor®

925.788.6582

DRE #01781285
Dayna@Day-realestate.com
www.day-realestate.com
www.savvysenhiorsliving.com/

Serving the San Francisco East Bay area specializing in Concord, Walnut
Creek, Lafayette, Moraga, Orinda, and the surrounding communities.

Dayna is a home owner and a long time real estate investor. For several years she advised accredited investors,
helping them gain access to institutional-grade commercial and multi-family assets nationwide. Her combined
experiences have given her significant insight into the world of real estate. She brings her enthusiasm,
knowledge and resources to the residential real estate arena. Since the beginning, all her listings have a SOLD
sign, on average, in less than 30 days and closed at 100+% of original list price. She is committed to providing
the highest level of service to her Sellers, Buyers and Investors for all of their real estate needs.

Dayna’s special focus is helping Boomers, Zoomers and Savvy Seniors. As a Downsizing Coach and a seniors
specialist she not only creates customized strategies for marketing and selling a property, but also works with
clients to explore housing options ensuring that their next home best serves the current and future needs.
SRES® designees are certified senior specialists and astute to the financial and emotional challenges senior
clients face when they sell a long-held family home. Such certified specialists have special knowledge about
everything from reverse mortgages and the importance of universal design to ensuring a client’s important legal
documentation is in order.

MEMBERSHIPS: NATIONAL
Contra Costa Realtors in Motion — Member CCAR m ASSOCIATION of
National Association of Realtors — Member | REALTORS®
CA Association of Realtors — Member 58&1&%5‘2%3’3 e
Contra Costa Association of Realtors — Member e “1§ SS9 S
ASSOCIATION
Walnut Creek Chamber of Commerce- — Member "’ T T
SPEAKER SERIES:
Speaker-Savvy Seniors Living Seminar Series, John Muir Women’s Health Center, Senior Centers & Communities, Churches, Mt.
Diablo Adult Education, Junior League and more...
ACCOLADES: G
Dayna Wilson Real Estate Team #2 —2018
Dayna Wilson #2 Top Individual Agent — 2017
Top Producer — 2014, 2015 Top 5% Keller Williams Realty East Bay
Top 10 in Walnut Creek 2017, Top 100 in CCC.
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Be Prepared and Ready to Strike

— With the fastest market in history,
homes are selling at record speed.
When a home hits the market that
you might be interested in, go see it!

- Don’t wait! In a sellers market due to
- low inventory levels, buyers have to
FOR SALE be more aggressive in order to be
|Pm! o .'5\,_3 A successful in their homeownership
I e B goals. The average number of homes
’ with multiple offers in California is
| almost 8 out of 10 homes. If you plan
| WSy R on waiting for the open house, good
ra ﬁ;hgz,.,_';fﬁ > luck.

Even with the best Real Estate Agent,
buying a home in a sellers’ market can
take a lot of your time, so be prepared,
be flexible, be ready to move quickly,
and be decisive. Now, having said
that, don’t be too impulsive or too
compromising. Urgency is key but
don’t let it rule your decision either.
The right home will show up
eventually. Buying a home, whether
it's your first home, your forever home,
or your retirement home, is a big
decision and the last thing you should
want is buyer’'s remorse.

Download How to Hire the Right Agent
eBook here!

Full price offers are common, and even a few homes are going over the
asking price in a bidding war with motivated buyers. So just what is it that a

buyer should do to succeed when they find a home you”ve fallen in love
with and can’t see yourself in any other home?
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Show You Are A Serious Buyer

Showing sellers and their Agent that you are a serious buyer is
imperative to success. No one wants to waste their time, including you.
Seller's expect Agents to open their homes only to those who are qualified
in advance to purchase a home. Plus, if you find that perfect home, you
need to be ready to get an offer in, which you can’t do without financing
approvals. So, here are the first 5 steps to show you are serious:

Step 2.

Gather all of needed documents your
lender requests. Be quick to respond
to any additional needs and
understand they are working on your
behalf.

Step 1.
Before you do anything, secure your
financing. Deciding on a lender that
you are confident in working with is
also important. Meeting with two or
three will help you decide who will be
the best fit for now and years to come.

Complete the loan application. You will
now know how much home you can
qualify for and determine what you are
comfortable paying for your new
home.
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Show You Are A Serious Buyer

Step 4.

Once you have been preapproved,
have your lender provide the pre-
approval letter. This letter shows the
seller that you have been vetted
financially while giving you an idea of
how much you can afford.

Step 5.

Keep your documents up to date and
stored where you can get your hands
on them on a moments notice. It’s
likely you will have to provide the bank
statements and pay stubs again, when
you are in contract.

Now that you have
confidence, knowing wha
prepared to make as g offer when you find that home you love.
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Making a Strong Offer

Tip 1.
Don’t low-ball the seller. Be prepared to
pay fair market value. Low-balling may
alienate the seller right off the bat. And it
wastes everyone’s time. Plus while you
are messing around, chances are another ’
offer is being accepted. Get serious. |

\ | ! Tip 2.
K !; . O | Be flexible with your timing. The more

a
|

| - s flexible you are with the timing of the

-

seller's move, as to how quickly or slowly
their needs are to move can give you a
great advantage over other offers.

Tip 3.

Tug at the heart strings. Find common
ground with the sellers, like are you both
veterans? If there is a situation with
multiple offers vying for the same
property, write a personal letter to the
sellers that shows why you love the
house and that might help to set your

offer apart.
//
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Making a Strong Offer

Don’t request favors of the sellers.

Asking for additional appliances,
furniture, fixtures, or repaint the front
door could hurt your offer and get you

put at the bottom of the pile.

Tip 6.
Limit the contingencies. Get a pre-
inspection. Anything you can do to
speed up the buying process and make it
easier for the seller might improve your
chances.

Nded tg p,
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Choosing a “buyers” Real Estate Agent is
an absolute must in the seller's market
environment. The seller's market is the
most competitive and aggressive housing
market to be in when trying to succeed at
purchasing a home for you and your
family. And it's emotional. A good buyers
agent should be able to accommodate
your schedule to view homes, have offers
ready to be delivered, and respond to you
quickly. If your agent doesn’t show homes
evenings or weekends, or has poor
response times, they might not be the
right agent in this market. It can cost a
buyer the opportunity to buy their dream
home.

A good buyer’s agent also needs
to have the ability to advise you
on the best offer strategy and
then to be a strong negotiator on
your behalf. A big part of a buyers

success in a bidding war is the
experience and skill of their Real
Estate Agent.
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Why Choose a Keller Williams Agent?

In our experience, a home isn’t a dream home because of its room
dimensions. It’s about how you feel when you walk through the front door—
the way you can instantly envision your life unfolding there.

This is about more than real estate. It’s about your life and your dreams. It’s important that the agent you
choose to guide you through this journey is your trusted expert and advocate.

What's different about a Keller Williams agent?

Knowledge: Keller Williams agents stay ahead of trends, tools and topics in the
real estate industry through their access to Keller Williams University. The
comprehensive industry-leading training curriculum prepares our agents to serve
you at the highest level.

Teamwork: Unlike other real estate companies, Keller Williams Realty was designed
to reward agents for working together. At our core, we believe that we are all more
successful if we strive towards a common goal, rather than our individual interests.
And, that goal is to serve you, our client, at the highest level possible.

Reliability: Keller Williams Realty was founded on the principles of trust and
honesty, emphasizing the importance of having the integrity to do the right thing
and always putting your needs first. Our agents realize that their success is
ultimately determined by the legacy we leave with each client we serve.

Speed: Leading-edge technology solutions accelerate our associates’ efficiency and
productivity.

Call Dayna Wilson Real Estate Team at 925.788.6582 Today!
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